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We are a PINK CADILLAC unit!! Congratulations!!!!

August 2015 Recognition & Results

Congratulations On-Target Stars:
Here's how much you need to finish your next star by 9/15/15

Star Achieved

Emerald

Jessie
Paul

Queen of
Wholesale

Irene
Salvati

Queen of
Sharing

Antonia
Pollard
Top Love
Check

Welcome New Consultants
Name:

Sponsored By:

Courtney Passey

Stephanie Brooks

Christine Dennis

Irene Salvati

Donna Dutton

Ashley Schrader

Pearl

Name

Jessie Paul
Stephanie Brooks
Jennifer Landsly
Monica Moore
Maggie Hedrick
Antonia Pollard
Barbara McDonald
Shanell Hart
Christine Dennis
Karen Clark
Julie Schmidt
Barbie Marcinko
Devona Walton
Rebecca Roberts
Chanee Battle
Stephanie Brown
Valerie Mckee
Amy Dial
Irene Salvati
Ashley Brunson
Wendy Lane
Jamie Sistare
Clara Patton
Angela Alexander
Carla Harrison
Kimberly Trimberger

Current Wholesale WS Needed for Next Star

$3,860
$1,190
$1,156
$1,025
$917
$865
$864
$822
$639
$624
$606
$601
$600
$600
$560
$552
$542
$490
$477
$461
$444
$444
$423
$399
$398
$21,517

$940
$610
$644
$775
$883
$935
$936
$978
$1,161
$1,176
$1,194
$1,199
$1,200
$1,200
$1,240
$1,248
$1,258
$1,310
$1,323
$1,339
$1,356
$1,356
$1,377
$1,401
$1,402
*****

Dear SOAR Superstar,
Happy Anniversary, Mary Kay Inc! September is such a
groundbreaking month! It’s an important month in our company’s
history. It’s a time for new beginnings! School’s back in session,
fall fashion is in the stores, and summer fun is giving its last hurrah!
There’s a turning point everywhere you look! People are in a new
rhythm now that the kids are gone during the day. Make sure you
become a part of that rhythm! It's a great time to call every customer
you have and touch base! Women are also looking for something
fun to do, and our makeovers are a perfect fit! Don’t wait!
It's time to start thinking about the holiday season. Take a weekend
to really plan out your holiday season this year. Think about where
you want to be financially and how much time it will take to get there
based on your average sales. Or maybe your goal is to add to your
customer base. Plan out how many referrals you'd like to receive
and focus your business and sales on building. No matter what your
goal, this sales season can take you any place you'd like to go as
long as you have a plan to get there. Mapping out times to work
your business each week will make sure that the time will not pass
mindlessly. The classes you book today will make sure you have
second facials and new prospects to attend your open houses for
later in the holiday season. It's smart business to prepare a little
early before people are overwhelmed.
Everyone feels a little rushed during the holiday season, and I find
it's helpful to remind myself that, at this very moment, I have
everything I need to make a huge leap in life. All my talents,
intuition, strengths, even my weaknesses- all of it works together to
help me make a difference. All I have to do is trust myself. I
remember to trust my intuition to make a difference, speak up, or
step out and talk to someone I've never met before. If I keep moving
forward, I have less time to be bogged down by negative self-talk or
insecurity. Instead, I see my actions and question how I can be
doubting myself when I am clearly doing the right tings. The truth is
we are all amazing and talented beyond measure if we trust
ourselves. So take a moment this month to remember how powerful
you are. Our circle of influence needs us to step up, reach out, and
make a change for the good. You never know who you might meet.
Speaking of meeting new people, I hope you are taking the time to
share our Mary Kay business opportunity this month at every class
you’re holding. Our Glow With Success September promotion is
amazing. I’ve never seen anything like it. Each customer deserves
the chance to hear about this amazing opportunity, so call each one
of them and see if you can schedule a class for them to try our great
new products. If she’s willing to book a class, she should be willing
to listen to our opportunity info. This is a great way to grow your
business and take that next step towards leadership! I know you
can do it, and I believe in your greatness
Love and Belief, Kimberly

Powered by TCPDF (www.tcpdf.org)

Our Top 5 Wholesale Orders For August

Year to Date Retail Court

Jessie
Paul
1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21

Jessie Paul
Christine Dennis
Stephanie Brooks
Monica Moore
Julie Schmidt
Jennifer Landsly
Shanell Hart
Ashley Brunson
Antonia Pollard
Wendy Lane
Clara Patton
Angela Alexander
Tonja Pellerin
Irene Salvati
Maggie Hedrick
Karen Clark
Cindy Francisco
Chanee Battle
Debi Washburn-Sykes
Stephanie L Driskill
Kimberly Trimberger

PCP Participants
Debi Washburn-Sykes
Irene Salvati
Antonia Pollard
Jessie Paul
Monica Moore
Valerie Mckee
Wendy Lane
Jennifer Landsly
Shanell Hart
Carla Harrison
Patricia Forrest
Paige Demas
Karen Clark
Stephanie Brooks
Kimberly Trimberger

Monica
Moore
$6,642.00
$1,479.00
$1,463.00
$1,376.00
$1,211.00
$1,036.50
$994.50
$942.00
$937.50
$897.50
$845.00
$797.00
$694.00
$693.00
$632.00
$596.50
$586.00
$585.00
$538.50
$525.00
$5,133.50

Christine
Dennis

Ashley
Brunson

Shanell
Hart

Top 20 Consultants Who Invested
in Their Business in August
Jessie Paul

$3,066.00

Monica Moore

$680.50

Christine Dennis

$600.50

Ashley Brunson

$461.00

Shanell Hart

$459.25

Wendy Lane

$443.75

Stephanie Brooks

$417.50

Antonia Pollard

$404.25

Debi Washburn-Sykes

$274.25

Valerie Mckee

$259.25

Donna Schueren

$255.00

Karen Clark

$254.25

Carla Harrison

$253.50

Stacy Gibson

$244.50

Deborah Moses

$238.00

Stephanie L Driskill

$234.50

Tomicko Major

$234.25

Lisa Salerno

$231.50

Amy Dial

$230.50

Paige Demas

$230.00

Kimberly Trimberger

$716.50

Welcome Back Consultants
Stacy Gibson
Donna Schueren

Recruiters & Their Teams
Future Directors
Antonia Pollard
Aneta Racheva
Angela Alexander
Ashley Brunson
Donna Schueren
Grace Norby
Julie Schmidt
Sawsan Yateem
Stephanie Brooks
* Debra Conyers
* Elizabeth Lavell
* Gina Hitchell
* Karen Wait
* Melissa Whitfield
* Michelle Sutter-Hook
* Michelle Williams
* Paige Dickinson
* Pamela Robbins
* Patricia Forrest
* Paula Tomas-Leiner
* Peggy Poindexter
* Tamara Swain
* Tammy Horne
Team Leaders
Jennifer Landsly
Carla Harrison
Clara Patton
Irene Salvati
Monica Moore
Renee' Campellone
Stephanie Brown
* Breanna Taylor
* Julie Bagley
* Rachel Raymond
* Rebecca Doggett
Senior Consultants
Amy Dial
Stephanie L Driskill
* Amanda Swilling
* Annette Way
* Jo Dial
Chanee Battle
Melissa Brown
Debi Washburn-Sykes

Tonja Pellerin
* Brenda Lynn
* Sherrill Evans

Year to Date Sharing Court
Irene Salvati

1 Qualified

Deborah Moses
Tomicko Major
* Treasa Green

Be in the Queen's Court of
Sharing with 24 new
qualified personal team
members this year!

Irene Salvati
Christine Dennis
Jennifer Wheeler
Shanell Hart
* Pamela Burwell
* Rhonda Squires
Karen Clark
Ann Costello
* Anna Chavez
* Deana Reid
* Elaine Cowan
* Ellen Henry
* Jennifer Paintiff
* Mindy Mitchell
* Rachel Guffey
* Rebecca Barrows
Patricia Forrest
Carla McFarland
* Patricia Minta
Shanell Hart
Deborah Moses
* Renita Jones
* Rosetta White
* Sanquinetta D Miller
* Teresa Bumpus
Stephanie Brooks
Jessie Paul
* Chastiney Brown
* Courtney Passey
* Kimberly Roark

$24.02

Love Checks: Sharing the Opportunity
9% Recruiter Commission
Antonia Pollard
$152.78
Jennifer Landsly
$111.11
4% Recruiter Commission
Stephanie Brooks
$122.64
Irene Salvati
$24.02
Jennifer Wheeler
$18.37
Shanell Hart
$9.52
Amy Dial
$9.38
Deborah Moses
$9.37
Debi Washburn-Sykes
$9.08
Chanee Battle
$2.04
October Birthdays
Janette Butler
Amy Ramsey
Amanda Swilling
Deana Reid
Ellen Henry
Tonya Franklin
Ashley Brunson
Holly Machado
Debra Conyers
Sabrina Jackson
Jennifer Paintiff
Donna Dutton
Jamie Sistare
Lisa Salerno
Melissia Stowe
Cynthia Bennitt
Kristy Taft
Mary McIlwain
Amanda Gwynne

1
2
3
5
5
5
6
6
10
11
17
18
18
21
24
27
27
27
29

October Anniversaries
Jennifer Landsly
Janis Singletary
Lisa Salerno
Jennifer Wheeler
Ashley Brunson
Tatyana Ivanova
Mary Kennedy
Margaret Vick
Glenda Queen
Cheryl Ashley
Marieta Bryan

"Opportunities are like sunrises. If you wait too long,
you miss them."
~William Arthur Ward
Make sure to share Mary Kay's tremendous
September Glow With Success opportunity
with everyone today!

6
6
5
5
5
4
3
2
2
2
1

GET EXCITED ABOUT
How would you like to have an extra $250-$2,500 Cash for the holidays this year?
Consider joining the Mary Kay Cosmetics Pilot Program for Holiday Consultants.

$100 plus tax & shipping for Starter Kit
5 Hours per week to
teaching / showing the
products
2 hours per week for training
1 hour per week to
paperwork (in your home)

(currently on special for $50 or $85!!!)

($250-$3600 Inventory optional investment.
What the EYE sees, the EYE buys!)
Immediate Commission: 50% of retail
Selling Season starts now & goes strong
through January 15th
(Women have holiday money to spend after
Christmas and want to spoil themselves.)

1 Skin Care Class per week
(4+ women present / 2 hr each)
Average sales of $200+
1 Gift Show per week
(6 -10 women present / 2 hr each)
Average sales of $300+
1 Mini Class (1 -2 women present /
1 hr) Average sales $100+
Total weekly Average Sales $600+

If you have not had lots of fun,
made an excellent hourly
income, helped women feel
better about themselves, or
just plain decide that a part time career with Mary Kay
Cosmetics is not for you, just
stop working your business. No
strings attached!

This is a great part-time seasonal job!
Having product inventory is an
OPTION, NOT A REQUIREMENT.
Women are impulsive & will purchase
more if you offer on-the-spot delivery!
At the end of the season, you may put
your part-time business on hold & just
do reorders till the next holiday selling
season, or decide if you want to keep
up the pace to add an extra $500-1,000
to your budget every month!

$600 Sales minus 50% cost of product =
$300 gross profit for just 5 hours of
teaching time!
Net weekly profit after expenses
(hostess gifts & supplies) of 10% subtracted
is $240. Average of ($48 per hour).
$240 X 12 weeks = $2,880 net profit for
about 60 hours of teaching & training
outside of your home!!

Tips on Calling
Prospects
The first key: be brief, be brief,
be brief. Give her only
You are at the end of your interview. You've given
enough information to whet
her the facts and said the magic phrase: “Is there any
her appetite.

1.
2.
3.
4.
5.

6.
7.
8.
9.
10.
11.
12.

reason why you wouldn't want to submit your
The key word is “benefits.”
agreement for approval?” She has objections, you
Specific benefits. Tell her
overcome them, and she is still hesitating! One of
what’s
in it for her, how our
these phrases may help move her over the line.
products can meet her needs,
You'll never know if you never try.
and how much fun it will be!
Think how many times in life we hear people say, 'Oh, how I wish I
Give her reasons to schedule
had.' Instead, why not be able to say 'Oh, I'm so glad I did!'
and HOLD her appointment
Do you feel like you need a change in your life? I believe Mary Kay
with you!
comes into our lives when we need it the most.
Don’t call and say, “I’m calling
If I taught you everything I know, do you think you could learn?
because I wonder if you might
(No one likes to admit that she isn't teachable.)
be interesting in hostessing a
Look your prospect right in the eyes. Touch her arm. Have a
class and trying all our great
SINCERE look on your face (and FEEL that sincerity in your heart!)
products.” The stronger
and say with conviction... You'd be great doing what I do.... I look for
approach is, “I’m calling
people of your caliber every day, and I'd love to work with you!
because I would love to have
the opportunity to pamper
What do you like about the job you currently have? What would you
you.
Not only will you learn
like to change? (These questions will help you direct your approach.)
valuable
information about
If you knew you could not fail, would you try Mary Kay? We have never
products that can keep you
had anyone we could not teach.
looking young and healthy,
We do not want sales people, just trained Beauty Consultants.
we’ll also offer tips on keeping
If something happened to your husband, could you take care of
your glamour stylish and what
yourself and your family in the style you are accustomed to?
the newest hottest application
techniques are! I know you’ll
How soon do you want to start making money? How long can you
want to share these tips with
afford NOT to make money?
your friends, so why not ask
One hundred dollars won't change your standard of living, but it
them
to join you? Not only will
COULD change your life.
it be more fun, you can also
And... when faced with any objection, the magic words are, “That is
earn free products! When
exactly why you need Mary Kay.”
would you like to schedule
your hour appointment: in the
afternoon or evening?”

If you show your prospects
that your call presents an
opportunity for them to have a
great time and earn free
products, they’ll be much
more likely to schedule the
appointment.

There are so many reasons to share this month!
Now is the time to step on out of your comfort
zone and share our amazing career opportunity!

Your main goal is to ask
questions and find out as
much as you can about her
and her skin care needs. This
way you will be prepared at
the class to spoil her rotten
and to meet any needs she
has mentioned on the phone.

October 1: Online DIQ form available beginning 12:01 CST until midnight on the 3rd.
October 12: Columbus Day observed. Postal holiday.
October 16: Boss's Day
October 24: United Nations Day
October 29: Last day of the month for consultants to place telephone orders (until
midnight CST).
October 30: Last business day of the month. Orders and agreements submitted by
mail or dropped off at the branches must be received by 7pm local time to count
towards this month’s production.
October 31: Happy Halloween! Last day of the month for consultants to place online
orders (until 9pm CST). Online agreements accepted until midnight CST.
Fall Beach Retreat will be Nov 13-15 -- Myrtle Beach SC
Click the link to below to register for our FAITH AREA Fall Retreat!!!!
http://www.somernsd.com/fall-retreat-2015
This Retreat will be our best ever!!!! Register early because we only have 250 spots
available. Once we hit 250 our space is full!!!! The theme this year is Ignite!!!!
1) To Register your husband or significant other you will need to Register twice. Once in
your name, and once in your husband's/significant others name. We will have activities for
your husbands to participate in this year. We will have a Men's class as well on Saturday
Morning!!!
2) Hotel Accommodations are not included in your Registration Fee. The Room Rates are
the following:
3 Bedroom Oceanview Condo-Sleeps 8-10
$209.00/night
2 Bedroom Oceanview Condo-Sleeps 6-8
$159.00/night
1 Bedroom Oceanview Guestroom-Sleeps 2
$99.00/night
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Kimberly Trimberger

Independent Sales Director of
Team SOAR
1520 Benjamen Latrobe Circle
Fort Mill, SC 29708
Phone: (803) 548-8649
ktrimberger@marykay.com

CONGRATULATIONS TEAM
SOAR!!!

You can
receive a
We are a PINK CADILLAC
unit!!!
Our goals for this Seminar
Yearfashion2015-16
free
$650,000 Circle offorward,
Excellence Mary
5 Offspring Sales Directors
Kay branded
2 Future Directors/3 Team Leaders
whenSenior
youConsultants
place a
10 Starwristlet
Team Builders/20
single
wholesale
Check
out our website
for up toSection
date totals.1
www.mkteamsoar.info
order
of $450 or more by
September 30!

DO YOU WANT RESULTS FROM YOUR MARY
KAY BUSINESS? MONEY?? CAR?? FALL INTO
RED? DIRECTORSHIP??

Concentrate on… IPAs
A.
B.
C.
D.
E.
F.
G.
H.
I.
J.

One Skin Care
Class (3 facials &
$100+ retail)
Two Facials ($100+ retail)
Customer Service Sales
($100+ retail)
One Interview (questionnaire
completed and turned in)
Follow up with a DVD (ask
closing questions and turned in)
$100 in sales in one day
One Guest/Model who stays for
marketing information
(questionnaire completed)
Seven NEW contacts (phone or in
person—must get name and
telephone number)
Two NEW Bookings
One NEW Team Member

In this season, it’s time to work smarter and harder. By
getting back to the basics of Mary Kay, your business will succeed
and you’ll take advantage of tried and true methods that others
have worked out before you. Use Mary Kay’s suggested
scripts. Work full circle. Hold classes instead of facials. Most
importantly– focus each moment you are working your business
on Income Producing Activities! It’s important to make money,
share at every appointment and get greater results from
your business. The only way to do that is to focus on doing
those activities that will get you to where you want to be
and work those activities consistently!

Part-Time Consultant (Part-Time Pay)
Complete any five activities each week or one per day.
Full-Time Consultant (Full-Time Pay)
Complete any 10 activities each week or two per day.
Want to Drive FREE! (Full-Time Pay)
Complete any 15 activities each week or three per day.

