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Pink Pink Pink is all we can think!

October 2014 Recognition & Results

Congratulations On-Target Stars:
Here's how much you need to finish your next star by 12/15/14

Star Achieved

Sapphire

Stephanie
Brooks
Queen of
Wholesale

Kimberly
Trimberger
Queen of
Sharing

Antonia
Pollard
Top Love
Check

Welcome New Consultants
Marieta Bryan
Sponsored By:

Kimberly Trimberger

Name

Stephanie Brooks
Ann Costello
Karen Clark
Heidi Hall
Jennifer Landsly
Lisa Salerno
Patricia Minta
Patricia Forrest
Angela Alexander
Chanee Battle
Sandra Berkeland
Linda Lewis
Cheryl Ashley
Pamela Robbins
Ashley Brunson
Jamie Sistare
Brooke Currence
Shanell Hart
Stephanie Plonk
Brenda Morris
Melissia Stowe
Angelica Ebetuer
Carol Date
Paige Dickinson
Brenda Winker

Current Wholesale WS Needed for Next Star

$1,944
$601
$601
$600
$391
$349
$317
$313
$303
$292
$287
$280
$280
$260
$254
$253
$246
$232
$231
$231
$231
$230
$230
$230
$230

$456
$1,199
$1,199
$1,200
$1,409
$1,451
$1,483
$1,487
$1,497
$1,508
$1,513
$1,520
$1,520
$1,540
$1,546
$1,547
$1,554
$1,568
$1,569
$1,569
$1,569
$1,570
$1,570
$1,570
$1,570

Happy Thanksgiving SOAR Superstar,
Let me start out by saying how thankful I am for you. Each member
of our unit is valuable and precious to me. Not only have I had the
chance to meet some amazing women through my Mary Kay
career, but we've each had the chance to touch, change and enrich
other women's lives through our business. Everyone dreams of
having a job you enjoy and that matters. We're fortunate enough to
have both. No wonder our unit is filled with such bright, amazing
superstars like you! I am thankful Mary Kay brought us together
and changed both our lives for the better.
Speaking of better, our new products for the holiday season are
bound to make this holiday season even better than the last! The
color quads and Thinking of Love are just amazing. So are the
Winter Wishes, Pomegranate Satin Hands, and fun, new At Play
products! There are so many great options to choose from to make
this one of your best holiday seasons yet.
I know the whole world seems ready for Christmas; I absolutely love
this time of year! I'm enjoying fall makeovers and getting ready for
Thanksgiving and focusing on family and friends. My focus this
month is holding 20 parties and Open Houses in November. This is
a great time to use our Wish Lists and ask everyone who they are
thankful for in their lives and want to give something extra special to
this season. To me, Thanksgiving leads to Christmas in such an
important way. Christmas cheer and gifts and all that makes that
season wonderful come from spending time together at
Thanksgiving and thanking the Lord for our many, many blessings.
I hope you take a few moments this month to thank all those special
people in your life for being there and making each day better.
Coaching is going to be one of your biggest assets this month.
We're all starting to be pulled in many directions, but we also want
to make this holiday season great and lots of fun. Your MK parties,
Open House or trunk shows can be a part of that. Offer to stop by
work on their lunch break, and then remind everyone either that
Monday or the end of the week before if it's held during the first half
of the week. Make sure to follow up with each person joining you
for skin care or color classes at someone else's home. If you're
holding an appointment at your home, consider inviting all those
women who want to book color facials and making the appointment
into a kind of workshop about color to best utilize your time. There
are all sorts of great ideas on Intouch for you to check out, and I
encourage you to use other directors’ years of experience as a
guide to make your life easier.
I can't wait to celebrate another fabulous year with you. I know
you'll close this year with gusto, and we'll jumpstart 2015 with lots of
great new hostesses and hopefully even some new team members!
Let me know if you need any assistance, guidance or just a pick me
up. I'm here for you! Let's SOAR!
Love and Belief, Kimberly
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Our Top 5 Wholesale Orders For October

Year to Date Retail Court

Stephanie
Brooks
1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Patricia Queen
Stephanie Brooks
Linda Lewis
Y. Sanders-Skeete
Jennifer Landsly
Patricia Forrest
Ann Costello
Karen Clark
Antonia Pollard
Melissia Stowe
Angela Alexander
Heidi Hall
Stephanie Brown
Pamela Robbins
Tonya Franklin
Donna Philbeck
Christine Krause
Sandra Berkeland
Rhonda Squires
Karen Wait

PCP Participants
Jennifer Wheeler
Debi Washburn-Sykes
Y. Sanders-Skeete
Patricia Queen
Antonia Pollard
Donna Philbeck
Deborah Moses
Patricia Minta
Valerie Mckee
Linda Lewis
Jennifer Landsly
Carla Harrison
Patricia Forrest
Sandra Berkeland
Kimberly Trimberger

Ann
Costello

$4,561.00
$4,385.00
$3,404.50
$2,266.00
$1,720.00
$1,495.00
$1,470.00
$1,469.00
$1,466.00
$1,455.00
$1,409.00
$1,347.00
$1,305.00
$1,130.00
$1,101.00
$986.00
$950.00
$780.50
$708.00
$689.00

Lisa
Salerno

Patricia
Minta

Patricia
Forrest

Top 20 Consultants Who Invested
in Their Business in October
Stephanie Brooks
Ann Costello
Lisa Salerno
Patricia Minta
Patricia Forrest
Angela Alexander
Sandra Berkeland
Pamela Robbins
Jamie Sistare
Brooke Currence
Brenda Morris
Melissia Stowe
Angelica Ebetuer
Carol Date
Cheryl Ashley
Antonia Pollard
Jennifer Landsly
Brittany Swanigan
Treasa Green
Patricia Queen

$727.50
$601.00
$348.50
$316.50
$312.50
$303.00
$286.50
$259.50
$253.00
$246.00
$230.50
$230.50
$230.00
$230.00
$229.50
$225.50
$225.50
$225.00
$225.00
$205.00

Welcome Back Consultants
Brooke Currence
Carol Date
Angelica Ebetuer
Brenda Morris
Jamie Sistare

Recruiters & Their Teams
Future Directors
Antonia Pollard
Angela Alexander
Gina Hitchell
Grace Norby
Karen Wait
Melissa Whitfield
Michelle Williams
Paige Dickinson
Pamela Robbins
Patricia Forrest
Sawsan Yateem
Stephanie Brooks
Tammy Horne
* Aneta Racheva
* Ashley Brunson
* Debra Conyers
* Donna Schueren
* Elizabeth Lavell
* Jerrie Gillam
* Julie Schmidt
* Karina Javier
* Leena Walter
* Michelle Sutter-Hook
* Paula Tomas-Leiner
* Peggy Poindexter
* Quishiria Burris
* Susan Schreck
* Tamara Swain
Star Team Builders
Linda Lewis
Amanda Margison
Margaret Vick
Patricia Queen
* Brandy Neal
* Cecelia Adams
* Ellen Massey
* Jentanna White
* Jessica Goodman
* Jonathan Nguyen
Patricia Queen
Brenda Winker
Glenda Queen
Karen Clark
* Katrina Thompson
* Robyn Near
* Shanta Johnson
* Tamela Queen
Senior Consultants
Chanee Battle
Melissa Brown
Cynthia Bennitt
Jennifer Landsly

Stephanie Plonk
* Alice Dietz
* Amanda Steele
Deborah Moses
Tomicko Major
Treasa Green

Year to Date Sharing Court
Sandra Berkeland

2 Qualified

$24.00

Antonia Pollard

1 Qualified

$174.91

Karen Clark

1 Qualified

$24.04

Patricia Queen

1 Qualified

$24.02

Be in the Queen's Court of
Sharing with 24 new
qualified personal team
members this year!

Donna Philbeck
Sandra Berkeland
* Debby McDonagh
Grace Norby
Angelica Ebetuer
Leigh Remp
* Katie McLeod
* Lavette Walden
Jennifer Wheeler
Rhonda Squires
Shanell Hart
* Mazalenia Lee
* Pamela Burwell
Karen Clark
Ann Costello
* Deana Reid
* Elaine Cowan
Mazalenia Lee
Sabrina Jackson
* Veronica Ross
Patricia Forrest
Patricia Minta
* Carla McFarland
Sandra Berkeland
Heidi Hall
Shanell Hart
Rosetta White
Teresa Bumpus
* Ann Mccorkle
* Connie Jackson
* Deborah Moses
* Java Williams
* Stephen Sparks
Yolanda Terry
Brittany Swanigan

Love Checks: Sharing the Opportunity
9% Recruiter Commission
Antonia Pollard
$153.90
4% Recruiter Commission
Karen Clark
Patricia Forrest
Donna Philbeck
Grace Norby
Linda Lewis

$24.04
$12.66
$11.46
$9.20
$8.20

December Birthdays
Mary Kennedy
Cynthia Hoelting
Patricia Forrest
Ann Costello
Christine Krause
Treasa Green
Amanda Margison

3
7
8
13
22
26
29

December Anniversaries
Elizabeth Lavell
Peggy Poindexter
Carla McFarland
Rosetta White
Brenda Morris
Tiffany Cannon
Pamela Hallmark
Leena Walter
Judy Berry
Cordelia Hardin

5
4
3
2
2
1
1
1
1
1

S-Sell

Our career will soar when we sell! Sell the products and sell the career opportunity.
We can sell both at skin care classes and makeovers.

O-Overcome

We will begin to soar when we overcome personal hang-ups, fears and
insecurities. We also soar when we learn to overcome customer objections while
we are booking, closing a sale, or interviewing.

A-Attitude

To soar, we must have a positive asking attitude. We must be positive about our
career, our products and our opportunity. We must have a positive asking attitude
about booking, selling and recruiting!

R-Recruit

Soaring to the top in your career cannot be done if you are not willing to step out
and share the opportunity with others. Your personal recruits will make wind under
your wings and take you to the top! Share! Share! Share!

S-Scared

(I'm scared of...) We all have different fears that scare us. We
must remember fear is false evidence appearing real! To overcome
our fears, we must face them and do the things we are scared of.
By action, we will overcome fear.

C-Can't

(I can't...) We must take the word "can't" out of our vocabulary. If you think you can,
you can. If you think you can't, you're right!

R-Reluctant

(I would, but...) Don't be reluctant to try. Step out of your comfort zone and stop
holding yourself back. You will never know how high you can fly if you never give
yourself the chance to try.

A-Attitude

(I could do better if...) Get rid of negative attitudes. A negative attitude will keep us
scratching forever!

T-Time

(I don't have time...) We all have the same amount of time. We all have time for a
successful career if we will plan our work and work our plan. We must stop wasting
time!

C-Conditional (I will when...) Conditions will never be perfect; we just must do it now!

H-Hang ups

(I have a hang-up about...) Webster says hang-ups are (1) To delay: suspended or
held up, (2) To become stuck or snagged so as to be immovable. WHAT'S YOUR
HANG UP? RECOGNIZE IT!! OVERCOME IT!!

Those who hope in the Lord will renew their strength. They will soar on wings like eagles; they will
run and not grow weary. They will walk and not be faint. -Isaiah 40:31

A common theme at Motivation
123, desire is the starting point of
every decision you make. Before
any improvement takes place you
must desire to make a change in
your life. It can be the desire to get
in shape, to have more energy and
vitality during the day. It can also
be the desire to make more money
and enjoy what you do for a living.
Whatever change takes place for
good or bad, it must start with a
desire. What do you desire? What
changes do you think about
making each day? Perhaps you
want to stop smoking, or lose
some unwanted weight. Whatever
it is, realize that before it can
happen, you must have a strong
desire to make it so. Once that is
in place, you can proceed to the
next piece of the puzzle...

This is where the action takes place.
Having the desire to change is not
enough; you must also make the
decision to put your thoughts into
motion. Knowledge isn't necessarily
power. It only becomes powerful
when you put it into practice. The
same is true for your desires. Have
you made a concrete decision to
begin taking action towards your
desires? If you have merely tossed
an idea around in your head from
time to time, you won't soon realize
success. You must decide with
conviction that you will make a
change for the better, and that you
deserve greater success and
happiness. Take action, make the
decision to improve.

Having the dedication to stick with your
desires in the face of obstacles and setbacks
completes our picture of success. No one
does everything perfectly their first time. You
won't either. Accept that short-term failures
can happen and learn from them. Keep your
initial desire in mind during the process and
you'll maintain the dedication necessary for
success. Keep your goal in front of you.
Never let it slip from your mind or memory.
Life is hectic and can seem overwhelming at
times. It is vital that you not let your goals and
dreams be put on hold while you put out the
fires of everyday living. Write them down,
draw them, talk about them, think about them,
act on them...do what it takes to keep your
dreams alive and well until they become part
of your reality. If you have the desire, make
the decision to take action, and dedicate
yourself to the goal; you will be successful in
the end. You can put this advice to use right
here, right now.

Every success, no matter how great or small, is the direct result of the three D's.
Without them, you will have no chance of improving your life, no chance of living
your dreams. But with them, you will have the power to create a new life and
look forward to each day more than the one before.

December 1: DIQ commitment forms available beginning at 12:01am CST
until midnight on the 3rd.
December 3: New Consultant Bootcamp. 7 pm at Kimberly's house.
Must RSVP by Dec 2 at 5 pm
December 15: Postmark deadline for Quarter 2 Star Consultant quarterly
contest.
December 16: Hanukkah begins. Quarter 3 Star Consultant quarterly
contest begins. PCP Spring online enrollment for The Look and month 2
mailer begins.
December 21: Winter Solstice (shortest day of the year)
December 25: Christmas Day. All Company and branch offices closed.
Postal holiday.
December 26: Happy Kwanzaa. Company holiday. All Company and
branch offices closed.
December 30: Last day of the month for consultants to place telephone
orders (until 10pm CST).
December 31: New Year's Eve. Last day of the month for consultants to
place online orders (until 9pm CST). Last business day of the month.
Orders and agreements submitted by mail or dropped off at the branches
must be received by 7pm local time to count towards this month’s
production. Online agreements accepted until midnight CST.
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Kimberly Trimberger

Independent Sales Director of
Team SOAR
1520 Benjamen Latrobe Circle
Fort Mill, SC 29708
Phone: (803) 548-8649
ktrimberger@marykay.com

Words
Who will
helpof
usWisdom
meet our
Seminar
by 2015
MaryUnit
Kay Goals?
Ash
I must confess that when my children were
Pink indulge
Cadillac
young, I didn't
in certain luxuries
that probably
would
have been good for
$500,000
Circle
of Achievement
me. Some of the successful women at
Triple
Star Unit
Mary Kay
Cosmetics
recommend these
"just for20
you"
activities
for working mothers:
Star
Consultants
Take a hot bubble bath at the end of the
day. Treat yourself to a good professional
massage. Every now and then, go to a spa.

Honor Someone Special This Holiday Season
As our beloved Mary Kay once said, “Giving is one of life’s
greatest joys.” The Mary Kay Foundation has a great gift
idea for the holidays -- making a donation that can enrich
the lives of women and children. Consider making a
donation to The Mary Kay Foundation in honor or memory of
someone this holiday season, then send a personalized
holiday eCard to let them or a family member know about your gift.
During this holiday season, and all throughout the year, we appreciate all that
you do to support The Mary Kay Foundation in its dedication to
end women’s cancers and domestic violence.
Want to give a truly special gift this holiday season?
Give the gift of making a difference in a woman's life!
Honor a friend, relative, or colleague this holiday season
with a tribute donation to The Mary Kay Foundation and
know that this special gift will make a real difference
for women impacted by cancer or domestic
violence. You can send them a personalized
eCard notifying them of your gift.

Thank you for caring!

