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Pink Pink Pink is all we can think!

November 2014 Recognition & Results

Congratulations On-Target Stars:
Here's how much you need to finish your next star by 12/15/14

Star Achieved

Ruby

Brianna
Green

Queen of
Wholesale

Carla
Harrison
Queen of
Sharing

Antonia
Pollard
Top Love
Check

Welcome New Consultants
Name:

Jenn Lin
Christine Jones
Brianna Green
Carla Schweitzer

Sponsored By:

Sandra Berkeland
Kimberly Trimberger
Kimberly Trimberger
Carla Harrison

Name

Stephanie Brooks
Jennifer Landsly
Karen Clark
Patricia Queen
Brianna Green
Antonia Pollard
Sandra Berkeland
Ann Costello
Heidi Hall
Linda Lewis
Grace Norby
Sabrina Jackson
Shanell Hart
Patricia Minta
Ashley Brunson
Donna Philbeck
Lisa Salerno
Cheryl Ashley
Paige Dickinson
Karen Wait
Tamara Swain
Patricia Forrest
Peggy Poindexter
Angela Alexander
Chanee Battle

Current Wholesale WS Needed for Next Star

$2,586
$984
$876
$778
$776
$746
$741
$601
$600
$569
$476
$466
$457
$439
$437
$414
$349
$348
$343
$338
$325
$313
$312
$303
$292

$414
$816
$924
$1,022
$1,024
$1,054
$1,059
$1,199
$1,200
$1,231
$1,324
$1,334
$1,343
$1,361
$1,363
$1,386
$1,451
$1,452
$1,457
$1,462
$1,475
$1,487
$1,488
$1,497
$1,508

Merry Christmas & Happy Holidays SOAR Superstar,
Oh, how I love this time of year. The spirit of hope and
good cheer are everywhere. Smiles are abundant.
People want to give and share through gifts, gatherings,
food and phone calls. We spend most of this month
outwardly focused instead of thinking of ourselves, and
that is a beautiful thing.
The movie Frozen is everywhere right now. It's the
biggest hit Disney has ever had. It's easy to see why in
the main song alone. So many of us feel a little stifled in
our lives. As women, we have a list of "shoulds" that's a
mile high. We long to Let It Go! and show the world what's
inside of us: the beauty and majesty God has placed in our
hearts and minds. I encourage you this holiday season to
share your greatness with others. Of course, I would love
it if you stepped out and shared the business opportunity
with others or finally called those prospects to book
classes, but I want more for you than just that. Share your
beautiful smile and a kind word. Open up your heart to
others and listen to where they are coming from. So many
people struggle with loss and confusion this time of year.
A kind word from you could turn their day around. And
taking those moments to change others’ lives changes us
as well.
There are so many quotes like, "We have nothing to fear
but fear itself" (FDR) or "Our deepest fear is not that we
are inadequate. Our deepest fear is that we are powerful
beyond measure." (Marianne Williamson) Even, "I've
found that successful people are never afraid to try,
because they are never afraid to fail." (Mary Kay Ash)
Clearly we spend our lives with fear on our minds and
struggling to overcome it. When we turn our focus
outward to other people, as Mary Kay suggested, we are
less likely to fear ourselves and therefore become
successful people. I believe there is greatness in you, and
I encourage you to spend time pursuing it this holiday
season.
Love and Belief, Kimberly

Powered by TCPDF (www.tcpdf.org)

Our Top 5 Wholesale Orders For November

Year to Date Retail Court

Brianna
Green
1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Patricia Queen
Stephanie Brooks
Linda Lewis
Antonia Pollard
Jennifer Landsly
Y. Sanders-Skeete
Karen Clark
Brianna Green
Donna Philbeck
Sandra Berkeland
Patricia Forrest
Ann Costello
Melissia Stowe
Angela Alexander
Heidi Hall
Stephanie Brown
Amanda Margison
Pamela Robbins
Valerie Mckee
Tonya Franklin

PCP Participants
Jennifer Wheeler
Debi Washburn-Sykes
Y. Sanders-Skeete
Patricia Queen
Antonia Pollard
Donna Philbeck
Deborah Moses
Patricia Minta
Valerie Mckee
Linda Lewis
Jennifer Landsly
Carla Harrison
Patricia Forrest
Stephanie Brooks
Sandra Berkeland
Kimberly Trimberger

Patricia
Queen

$5,787.00
$5,155.00
$4,101.50
$2,596.00
$2,440.00
$2,266.00
$1,940.00
$1,819.00
$1,815.00
$1,729.50
$1,495.00
$1,470.00
$1,455.00
$1,409.00
$1,347.00
$1,305.00
$1,219.00
$1,130.00
$1,120.00
$1,101.00

Antonia
Pollard

Sandra
Berkeland

Ashley
Brunson

Top 20 Consultants Who Invested
in Their Business in November
Brianna Green
Patricia Queen
Antonia Pollard
Sandra Berkeland
Ashley Brunson
Donna Philbeck
Stephanie Brooks
Jennifer Landsly
Linda Lewis
Peggy Poindexter
Chanee Battle
Jett Buskirk
Amanda Margison
Grace Norby
Paula Tomas-Leiner
Sabrina Jackson
Karen Clark
Debi Washburn-Sykes
Yolanda Terry
Valerie Mckee

$775.50
$573.00
$520.00
$454.50
$436.50
$404.50
$365.00
$362.50
$348.50
$312.00
$291.50
$291.00
$273.00
$250.75
$247.75
$240.00
$235.50
$235.00
$228.50
$227.50

Welcome Back Consultants
Chanee Battle
Ashley Brunson
Jett Buskirk
Tatyana Ivanova
Debi Washburn-Sykes

Recruiters & Their Teams
Future Directors
Antonia Pollard
Angela Alexander
Ashley Brunson
Gina Hitchell
Grace Norby
Karen Wait
Melissa Whitfield
Paige Dickinson
Pamela Robbins
Patricia Forrest
Paula Tomas-Leiner
Peggy Poindexter
Sawsan Yateem
Stephanie Brooks
Tammy Horne
* Aneta Racheva
* Debra Conyers
* Donna Schueren
* Elizabeth Lavell
* Jerrie Gillam
* Julie Schmidt
* Karina Javier
* Leena Walter
* Michelle Sutter-Hook
* Michelle Williams
* Quishiria Burris
* Susan Schreck
* Tamara Swain
Star Team Builders
Linda Lewis
Amanda Margison
Margaret Vick
Patricia Queen
* Brandy Neal
* Cecelia Adams
* Ellen Massey
* Jentanna White
* Jessica Goodman
* Jonathan Nguyen
Patricia Queen
Brenda Winker
Glenda Queen
Karen Clark
* Katrina Thompson
* Robyn Near
* Shanta Johnson

* Tamela Queen
Shanell Hart
Deborah Moses
Rosetta White
Teresa Bumpus
* Connie Jackson
* Java Williams
* Stephen Sparks
Senior Consultants
Deborah Moses
Tomicko Major
Treasa Green
Donna Philbeck
Sandra Berkeland
* Debby McDonagh
Grace Norby
Angelica Ebetuer
* Katie McLeod
* Lavette Walden
* Leigh Remp
Jennifer Wheeler
Shanell Hart
* Mazalenia Lee
* Pamela Burwell
* Rhonda Squires

Year to Date Sharing Court
Sandra Berkeland

2 Qualified

$24.00

Antonia Pollard

1 Qualified

$207.76

Patricia Queen

1 Qualified

$33.44

Karen Clark

1 Qualified

$24.04

Be in the Queen's Court of
Sharing with 24 new
qualified personal team
members this year!

Love Checks: Sharing the Opportunity
9% Recruiter Commission
Antonia Pollard
$169.34
4% Recruiter Commission
Linda Lewis
Donna Philbeck
Patricia Queen
Shanell Hart
Deborah Moses

Patricia Forrest
Patricia Minta
* Carla McFarland

January Birthdays
Robyn Near
Brenda Winker
Deborah Leighton
Mandy Ramsey
Susan Schreck
Lavette Walden
Y. Sanders-Skeete
Sandra Batista
Lynn Franco
Jett Buskirk
Tatyana Ivanova
Leigh Remp
Pamela Darcy-Demski
E. van Kuilenburg

2
5
5
6
8
12
13
13
21
22
23
28
30
31

Sandra Berkeland
Heidi Hall
* Jenn Lin

January Anniversaries
Chanee Battle
Carol Date
Becca Stillman

6
6
6

Karen Clark
Ann Costello
* Deana Reid
* Elaine Cowan

Yolanda Terry
Brittany Swanigan

Tamara Swain
Deborah Leighton
Leigh Remp
Lavette Walden
Jerilyn McDonald
Angelica Ebetuer
Stephen Sparks
Stephanie Brown
Lisa Finta
Ellen Massey
Debra Conyers
Brandy Neal
Amy Jordan
Amanda Brown

$35.14
$18.18
$9.42
$9.00
$1.76
4
3
2
2
2
2
1
1
1
1
1
1
1
1

"Hugging relieves stress, boosts feelings of closeness, and
even squelches pain. In one study, people assigned to give
five hugs each day for a month, aiming to hug as many
different people as they could, became happier. PLUS: A
small child typically laughs more than four hundred times
each day, and an adult--seventeen times."
By: Gretchen Rubin

Select 20 of
your favorite
hostesses or
customers and
say:
“Hi! This is ____
with Mary Kay
Cosmetics and I
am so excited! I
have a
phenomenal offer
for you! How
would you like to
do your holiday
shopping at 50%
off? I will be
holding a holiday
blitz at my home.
All you need to
do is bring 10
friends over for
refreshments and
check out the
great gift ideas
Mary Kay has this
season! The
times to shop are
10am, 12pm,
2pm, 4pm and
7pm. Which is
best for you?”

You have 2 hostesses bring 10 people at 10:00am
2 hostesses bring 10 people at 12:00pm
2 hostesses bring 10 people at 2:00pm
2 hostesses bring 10 people at 4:00pm
2 hostesses bring 10 people at 7:00pm
Here’s what you do on either Saturday & Sunday (OR) on two Saturdays:
 Make sure you do Satin Hands as they arrive! (It has been suggested that
you have a teenager to help out.)
 Give each guest a Profile card to fill out and a Sales Ticket.
 Show the products and special sets, and have them fill in their tickets! It's so
simple.
DO THE MATH……
You will meet 200 ladies…
 The average will purchase $40. (A Satin Hands Set for Mom/ Mom-in-Law
and stocking stuffer)
 200 X $40 = $8000
 Plus at least 10 will do major shopping. 10 X $150 = $1,500.
 Plus you have 200 husbands to call with their wife's wish list, and at least 20
will buy approximately $150! 20 X $150 = $3,000.
So $8,000 + $1,500 + $3,000 = $12,000!!! WOW!!
Plus you'll have 200 new contacts, and your books will be full for the next couple of months.
Here's the amount of time you'll spend making this idea work for you: (this is
assuming that you don’t have the sets put together and allowing for the maximum times for booking and delivering the orders)
1 day on the phone booking hostesses.............8 hours
1 day setting up displays........................8 hours
2 days holding the event........................20 hours
2 days preparing orders.........................16 hours
2 days delivering the orders....................10 hours
So for 60 hours you'll profit $6,250, which is over $100 per hour! Focus
and book and have fun with this idea!!!!

Call your customers. Its wise to do a sweep through every customer the first week of December to be
sure they have enough of everything to get them through the holidays. You might check on their gift
needs at the same time and tell them that you have wrapped gifts and stocking stuffers for their last
minute emergencies. You might say, “Do you have everything you need to look gorgeous during the
holidays?”
Order as early as possible anything you need for your own gifts and for your customers and their gifts.
Make sure to stock up on limited-edition items early because they are, after all, available for a limited
time only. Remember that the distribution centers will be closed a couple of days for the holidays. If you
still need things, order early!
Use your time wisely. Remember, the holidays last a couple of days, not the entire month. If you take
off the entire month, you might regret it in January. You might want to go ahead and book appointments
for January with customers who want to start the new year off with a new look. Imagine what that will
feel like to open up a full datebook on January 2nd!
Notice the needs of the people with whom you come in contact. December can be a great month to
build your team! When someone tells you they want to wait until after the first of the year, then you
might say, “Great! We can start the paperwork now so you’ll be ready to begin the first of the year.”
Treat those on your gift list to a Mary Kay product gift. It will not only be welcome, its smart money
management! Not only can you purchase quality gifts at a 50% discount, but those gifts increase the
variety of products your recipient tries and this can mean additional orders for you over the next few
months.
Determine your prize goal in the quarterly Star Consultant program and plan your orders now. Be sure
to check your totals to see if you’re on-target for the second quarter of Star Consultant status ending
December 15th. You don’t want to miss out on special recognition as part of the Star Power Contest!
Organize for maximum effectiveness! This is the time of year that we usually have to wait in lines: at the
post office, grocery store, shopping, etc. Always have something with you that you can do as well as
business cards, Beauty Books, eye color and lipstick samplers that you can use to book someone with
whom you are waiting in line. Also, bunch all of your errands so they can be done at one time.
Wherever you go, you may want to carry stocking stuffers with you. Make them quick and easy. Put
them in cello bags, add some colorful shred and tie them with a ribbon.
Notify me, your Independent Sales Director, what is going on with you this month and what your goals
are! I'd love to hear from you.

Idea #1 Holiday Skin Care Classes


Teach Skin Care
 Holiday Glamour Looks

Idea #2 Holiday Coffees


Miracle Set on the hand
 Satin Hands
 Body Care and Fragrance Line
 Packaged Gift sets

Idea #3 Holiday On the Go Appointments

Idea #9 Private Holiday
Makeovers


One on one makeovers with your favorite clients
and new women you meet

Idea #10 Pillow Gifts





Fragrances
Body Care Products
Satin Hands
Wrap in a sheer bag with ribbon

Idea #11 Emergency Gifts

 Gifts to bring to someone’s home for the
Tote Bag/Basket filled with holiday products
hostess
 Carry TW/ Microderm/ Mascaras/ Glosses/Hand  Gifts for someone who brings you a gift but you
cream all gift-wrapped for instant sales
forgot to get them something
 Satin Hands, Hand cream, Body Care


Idea #4 12 Days Packages


To make the husband a hero
 From wife to husband so he feels special
 For daughters so they feel special too

Idea #5 Holiday Open Houses


Simple refreshments, cookies and cider
 May have special offers, gifts with purchases
 Door prizes and drawings

Idea #6 Employee Gifts


Offer gift-buying service to doctors, dentists,
and other professionals too busy to shop
 Bring gifts with you in December for instant
purchasing

Idea #7 Wish Lists


Give them to guests at your classes and facials
 Take them on deliveries and on the goes
 Call “Santa” and offer your services

Idea #8 Silent Holiday Hostesses


Find silent hostesses in offices, schools, clubs
 Give your hostess 20% credit towards products
from all sales because there’s no work involved

Idea #12 Gifts for the office


The boss, secretary, fellow employees,
custodian
 Secret Santas

Idea #13 Personal Gift Giving



SHOP AT 50% OFF!
Family, friends, neighbors, caregivers, house
sitters, postal workers, housekeeper

How Do I Successfully Coach My Hostess?
Thanks NSD Tammy Crayk
GET A GUEST LIST!! Absolutely, the utmost of importance!!!
When the booking is written in your date book, say, “__________, (hostess’s
name) in addition to allllll those other fabulous hostess perks I have in store for
you, I’ll have another small surprise for you if I get your guest list within 24 hrs.
Would it be better for me to call you back tonight or in the morning?” Wait for
her answer…..write this in your datebook. Soooo important to call back when
you’ve scheduled the time.
“__________, great, I’ll talk to you at _______________ (reconfirm the time.)
to get your list of names, addresses and phone #’s. ___________, to help you
get the most from our hostess program, you’ll want to invite at least 15 guests,
20 is better. You know how it is when you have a baby shower, usually only
about 1/3 can attend. As soon as I get your guest list, I’ll be sending invitations
to each guest on your list and I’ll also be calling them to pre-profile them to
make sure I have exactly what I need for their skin type. Thanks so much, and
I’ll talk to you on _______________________.”

With guest list in hand, you’ll want to:
Get those postcard invitations mailed out!
(The company offers a really cute postcard invitation in Section 2.)

Call each guest and introduce yourself. Tell her you’re the consultant who is
doing Susie’s Mary Kay party on ___________. Using the profile card as your
guideline, and ask what her skin type is and her skin tone. (This way, you know
exactly what to take.)
Then ask, “When you wear color cosmetics, what colors do you usually like to
wear? I’m putting together these really cute goodie bags for the party and I’d
love to have what you love tucked inside.” Thank her for her time and tell her
you can’t wait to meet her on ______.

GOODIE BAGS: (Use a cute cello bag tied with curly ribbon)
Tuck in: mini hand cream sampler or one of our spa lotion samplers.
Your business card with a magnet glued to the back;
she won’t throw it away...she’ll stick it on her refrigerator.
Color Card with applicators
1-2 pieces of candy

January 1: Happy New Year’s Day! What dreams will you make a reality
this year? All company and branch offices closed. Postal holiday. Online
DIQ commitment form available beginning 12:01am CST until midnight on
the 3rd.
January 10: Fortenberry Area January Jumpstart. 9 am to 4 pm. Includes
lunch. Everyone needs this to kick off the new year right!! Register on our
Team SOAR website at www.mkteamsoar.info
January 15: PCP winter mailing of the month 2 mailer begins. Last day to
enroll online for the spring 2015 PCP mailing of The Look, including
samplers.
January 18: Leadership 2015 begins in Nashville, TN
January 19: Martin Luther King Jr. Day. Postal Holiday.
January 29: Last day of the month for consultants to place telephone
orders (until 10pm CST)
January 30: Last day of the month. Orders and agreements submitted by
mail or dropped off at the branches must be received by 7pm local time to
count towards this month’s production.
January 31: Last day of the month for consultants to place online orders
(until 9pm CST). Online agreements accepted until midnight CST.
Remember our Tuesday Night success meetings are now 6:30-8 pm (30
minutes earlier!!) Come at 6 to mix and mingle and have your guests arrive
by 6:15 at the latest. Staying plugged in is how you keep power in your
business!!!
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Kimberly Trimberger

Independent Sales Director of
Team SOAR
1520 Benjamen Latrobe Circle
Fort Mill, SC 29708
Phone: (803) 548-8649
ktrimberger@marykay.com

Words
Who will
helpof
usWisdom
meet our
Seminar
by 2015
MaryUnit
Kay Goals?
Ash
Candles are everywhere this time of year. Our Mary Kay
careers are somewhat
like candles; they continue to burn,
Pink Cadillac
giving off light. But did you ever notice that when you light a
candle from another already illuminated one, that the
$500,000
ofofAchievement
original candleCircle
loses none
its brilliance?! And, in doing
so, the light from the original candle can light up the entire
Tripleitself
Star
room, magnifying
over Unit
and over again by lighting
other candles. And, so it is, when you ―pass the torch with
your Mary
business
– whether sharing our fantastic
20KayStar
Consultants
product or opportunity, you can illuminate the lives of
others. We must never lose sight of the purpose of our
Company. Reflect on your business. Are you a candle
burning brightly? You can make a difference!

PHASE TWO
This fall you got
Ready for Red, and
now we're Calling
All Reds!
This is your chance to build
momentum and take your business
to the next level. You can enjoy
recognition for doing what you love:
adding qualified new personal team
members and attending Career
Conference.

Each New Consultant Who:

Promo runs Dec. 1-Feb. 28,
Celebrating Career Conference

If you do this: When you attend Career Conference, you will get:
Add 1 qualified new  A ravishing red and black bracelet
personal

A name badge ribbon
team member

Standing recognition at Career Conference 2015

Everything listed above plus...
Add 2 qualified new
personal team members  An invitation to the Career Conference Special Function

Everything listed above plus...
Add 3+ qualified new

A pair of radiant red and black earrings to match your
personal team members
red and black bracelet

There is still 1 more month to achieve Race for Red Phase 1!
Consistency Is the Key: When you reach the minimum
team production and earn necklaces for a minimum of 3
out of four contest months, you will receive a ritzy red
Ready for Red handbag as a consistency prize.

Becomes qualified will receive
a bracelet, name badge ribbon
and standing recognition at
Career Conference.
Star Team Builder
Team Leader
Becomes qualified and adds a 3-4 Active Recruits 5-7 Active Recruits
qualified personal team
1,200+ Monthly
1,800+ Monthly
member will also receive an
Cumulative
Team
Production
Cumulative
Team Production
invitation to the Career
Earn
Necklace
1!
Earn
Necklace
2!
Conference Special Function.

Future Director
8+ Active Recruits
2,400+ Monthly
Cumulative Team Production

Earn Necklace 3!

Now until
December 31st

