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We are a PINK CADILLAC unit!! Congratulations!!!!

October 2015 Recognition & Results

Congratulations On-Target Stars:
Here's how much you need to finish your next star by 12/15/15

Star Achieved

Sapphire
Sapphire

Trish
Hines

Queen of
Wholesale

Trish
Hines

Queen of
Sharing

Antonia
Pollard
Top Love
Check

Welcome New Consultants
Name:

Sponsored By:

Cathy Mahaffey
Christine Gray
Kathleen Pryor
Michelle Padgett

Trish Hines
Trish Hines
Cheryl Sige
Cheryl Sige

Ruby

Name

Mary DeBaggis
Cheryl Sige
Trish Hines
Jessie Paul
Sarah Williams
Emily Ashley
Tamara Windell
Lisa Dale
Antonia Pollard
Michelle Williams
Jennifer Landsly
Sharon Edwards
Stacy Gibson
Debi Washburn-Sykes
Ashley Brunson
Ann Costello
Christine Dennis
Chanee Battle
Patricia Forrest
Sabrina Jackson
Brenda Morris
Jennifer Wheeler
Christine Krause
Leigh Remp
Jett Buskirk
Kimberly Trimberger

Current Wholesale WS Needed for Next Star

$1,930
$1,818
$1,193
$1,117
$869
$602
$602
$600
$585
$522
$515
$450
$431
$390
$387
$382
$381
$375
$316
$290
$290
$263
$261
$258
$246
$2,904

$470
$582
$607
$683
$931
$1,198
$1,198
$1,200
$1,215
$1,278
$1,285
$1,350
$1,369
$1,410
$1,413
$1,418
$1,419
$1,425
$1,484
$1,510
$1,510
$1,537
$1,539
$1,542
$1,554
$96

Dear SOAR Superstar,
November is one of the most wonderful months for our
Mary Kay business. Our new products are perfect for
holiday makeovers. Women everywhere are looking for
gift ideas, and these products are the perfect fit. Our
quads include a bunch of great neutrals any woman would
be thrilled with, and the socks to go with Mint Bliss make a
perfect gift for just about anyone, especially teenagers!
It’s time to book your change of season and holiday
makeover appointments. And The Look mails this month!
There are just so many great reasons to call your
customers to check in and see what they need!
Mary Kay Ash taught us to live in a spirit of Thanksgiving
all year long. It makes me so happy to see the rest of the
world living that way too. We have so much to be thankful
for: our freedom, our families, our daily opportunities to
make life whatever we want it to be, and so much more.
Each day we wake up with a new chance to make this our
best day ever. Isn’t it a wonderful thought to think some of
the most amazing days of our lives haven’t happened yet?
They are waiting for us to find them. We usually find what
we look for- so let’s eagerly await joy and amazing
experiences every day. Look for those customers who
need to hear how beautiful they are, inside and out. Our
mission statement is to enrich women’s lives- let's brighten
the day of each woman we come across in November.
I feel so blessed to be a part of Mary Kay. We have such a
great community of friends and supportive women. This
company has given me so many opportunities- from free
cars and oh, so many prizes, to life-long friends and the
freedom to be myself. I’m so grateful for all the personal
growth this company has brought my way. I’ve learned so
much and been able to help so many other women. I
believe this business can take you anywhere you want to
go. For that, I am so thankful. I am truly blessed to have
you as a valuable part of our unit. Thank you for being a
part of our Mary Kay family. I hope you have your best
month yet!
Love and Belief, Kimberly
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Our Top 5 Wholesale Orders For October

Year to Date Retail Court

Trish
Hines
1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21

Jessie Paul
Trish Hines
Cheryl Sige
Mary DeBaggis
Jennifer Landsly
Karen Clark
Christine Dennis
Emily Ashley
Sarah Williams
Antonia Pollard
Stephanie Brooks
Monica Moore
Debi Washburn-Sykes
Michelle Williams
Sharon Edwards
Sabrina Jackson
Patricia Forrest
Ann Costello
Lisa Dale
Julie Schmidt
Kimberly Trimberger

PCP Participants

Emily
Ashley

$10,043.00
$8,471.50
$5,042.00
$4,951.00
$4,402.50
$3,202.50
$2,718.00
$2,710.00
$2,528.50
$2,389.00
$2,380.00
$2,336.00
$2,096.50
$1,951.00
$1,890.00
$1,727.00
$1,560.00
$1,528.00
$1,478.00
$1,285.00
$15,196.00

Jessie
Paul

Jennifer
Landsly

Top 20 Consultants Who Invested
in Their Business in October
Trish Hines

$816.75

Emily Ashley

$601.50

Jessie Paul

$581.00

Jennifer Landsly

$514.50

Michelle Williams

$455.25

Sharon Edwards

$450.00

Cheryl Sige

$428.50

Debi Washburn-Sykes

$389.50

Ann Costello

$382.00

Patricia Forrest

$315.75

Sabrina Jackson

$290.00

Christine Dennis

$265.00

Sarah Williams

$264.25

Jennifer Wheeler

$262.50

Jett Buskirk

$246.25

Antonia Pollard

$243.00

Monica Moore

$240.00

Brenda Morris

$235.50

Margaret Vick

$232.25

Stephanie Brooks

$229.25

Kimberly Trimberger

Debi Washburn-Sykes
Irene Salvati
Jessie Paul
Patricia Minta
Patricia Forrest
Karen Clark

Michelle
Williams

$2801.75

Welcome Back Consultants
Jett Buskirk
Sharon Edwards
Elizabeth Lavell
Brenda Morris
Jennifer Paintiff
Michelle Williams

Recruiters & Their Teams
Future Directors
Antonia Pollard
Ashley Brunson
Donna Schueren
Elizabeth Lavell
Grace Norby
Karen Wait
Michelle Williams
Paige Dickinson
Pamela Robbins
Patricia Forrest
Stephanie Brooks
* Aneta Racheva
* Angela Alexander
* Debra Conyers
* Gina Hitchell
* Julie Schmidt
* Melissa Whitfield
* Michelle Sutter-Hook
* Paula Tomas-Leiner
* Peggy Poindexter
* Sawsan Yateem
* Tamara Swain
Star Team Builders
Jennifer Landsly
Carla Harrison
Irene Salvati
Julie Bagley
Monica Moore
* Breanna Taylor
* Clara Patton
* Rachel Raymond
* Rebecca Doggett
* Renee' Campellone
* Stephanie Brown
Karen Clark
Ann Costello
Deana Reid
Jennifer Paintiff
* Anna Chavez
* Elaine Cowan
* Ellen Henry
* Mindy Mitchell
* Rachel Guffey
* Rebecca Barrows
Shanell Hart

Deborah Moses
Rosetta White
Teresa Bumpus
* Renita Jones
* Sanquinetta D Miller
Trish Hines
Leigh Remp
Lindsey Cromwell
Sarah Williams
* Cathy Mahaffey
* Christine Gray
* Theodora Sanoulis
Senior Consultants
Amy Dial
Stephanie L Driskill
* Amanda Swilling
* Annette Way
* Jo Dial
Debi Washburn-Sykes
Tonja Pellerin
* Brenda Lynn
* Sherrill Evans
Deborah Moses
Tomicko Major
Irene Salvati
Christine Dennis
Jennifer Wheeler
Shanell Hart
* Pamela Burwell
* Rhonda Squires
Jessie Paul
Mary DeBaggis
Stephanie Brooks
Jessie Paul
* Chastiney Brown
* Courtney Passey
* Kimberly Roark

Year to Date Sharing Court
Jessie Paul

1 Qualified

$77.20

Irene Salvati

1 Qualified

$38.20

Trish Hines

1 Qualified

$34.74

Kimberly Trimberger

5 Qualified

$781.66

Be in the Queen's Court of
Sharing with 24 new
qualified personal team
members this year!

Love Checks: Sharing the Opportunity
9% Recruiter Commission
Antonia Pollard
$110.36
4% Recruiter Commission
Karen Clark
Stephanie Brooks
Irene Salvati
Trish Hines
Jennifer Landsly
Jessie Paul
Shanell Hart

$33.34
$23.24
$10.60
$10.57
$9.60
$5.14
$4.54

December Birthdays
Renita Jones
Vanessa Gordon
Patricia Forrest
Ann Costello
Teresa Mitchem
Christine Krause
Amanda Margison
Cathy Mahaffey

1
3
8
13
18
22
29
29

December Anniversaries
Elizabeth Lavell
Peggy Poindexter
Carla McFarland
Brenda Morris
Rosetta White
Anna Chavez
Janette Butler

6
5
4
3
3
1
1

THANKSGIVING WEEK STRATEGY!! Remember that Thanksgiving is a
DAY, not a week! And.. It can be one of the best weeks of your entire year! By using
the strategies below, you can make it happen for you! I Know You Can Do It!
SUNDAY:

MONDAY:
TUESDAY:

WEDNESDAY:
THURSDAY:
FRIDAY:
SATURDAY:

Sometime Sunday evening, make your weekly plan sheet! Set a goal for what you want to sell
this week! Plan telephone time, quick makeovers, deliveries, interviews! Make a list of friends or
relatives you will be seeing this week who may need your services. Also, plan your grocery list,
and decide what cooking you will need to do and when you will be doing it. Enter all this on the
plan sheet!
Attend your weekly Success Meeting (alternate this day with another day if your meetings are on
another night)! Get the enthusiasm and knowledge you will need to make this week great!
Hold a telephone lottery! Call 25 customers and say, “This is ______ with Mary Kay! I hope you
have a quick minute. (Pause) The reason I’m calling tonight is because I’m having a Thanksgiving Day Lottery! And no, I’m not giving away a million dollars or a Pink Cadillac– but if you place
an order tonight, you can pick your lucky number between 1 and 25 and at the end of the night,
I’m going to draw one lucky number and if it’s your number, you’ll get your order absolutely free!!
Is there anything you’d like to order?” After she orders, have her select her lucky number– write it
on her sales ticket, and keep track of the numbers selected! If she chooses one already used,
have her select another number!
Make your deliveries, taking along a basket of extra products and samples of anything new!
Give her a sample of an eye shadow, blush or hand cream to try and watch your sales double!
Enjoy Thanksgiving Day with your family!
This is traditionally the biggest shopping day of the season! This is a day you can either BUY
or SELL! I suggest you SELL! This would be the day to contact close friends and relatives
who may be in town for the week and get together with them for a quick makeover or interview!
Check your inventory and see what products you will need to order either for Christmas
business or just to replenish what you have sold! E-mail your order to the company this
evening, and beat the rush!

…. And if you are traveling during the holidays….
Here is your alternate plan!
SUNDAY:
MONDAY:
TUESDAY:
WEDNESDAY:
THURSDAY:
FRIDAY:

Don’t be a turkey &
miss out on holiday
sales this month!

Same as above.
Do Tuesday’s Activity!
Do Wednesday’s Activity!
Tie up loose ends for travel day. Be sure to pack your Beauty Case to
take with you and an assortment of merchandise!
Enjoy Thanksgiving Day with your family!
Tell your out-of-town relatives and friends that you are in a
Thanksgiving Week contest and you need to do just a few makeovers
to finish up! Ask for their help! Fun and profitable! And don’t
forget other family and friends who traveled to be there! I just picked
up a customer who lives on my street. She bought a BASIC plus
COLOR set while on a trip to California! She has lived about five
houses down from me for five years!

SUGGESTED INITIAL
DIALOGUES
(adapted from National Sales Directors Kathy
Helou and Gwen Sherman)
 You have been so nice to me,

SIMPLIFY WITH
THESE TIPS

(adapted from Senior Director
Paula Walsh):
1. Keep in mind that conversational booking fills your datebook, starts a chain reaction
of skin care classes, finds
recruits, and rebuilds your
self-confidence.
2. Some of the best places for
conversational booking include hair salons, physician
& dentist offices, dry cleaners & laundromats, churches, banks, grocery & department stores, restaurants,
school & school organizations.
3. Always dress professionally.
Displaying your Mary Kay
pin on your lapel is a great
icebreaker.
4. Keep your datebook and
some Company literature
handy.
5. Smile. Project enthusiasm
with sparkling eyes and an
alert attitude.
6. Be the first to strike up a
conversation.
7. Always take the opportunity
to bring your Mary Kay business into your conversation.











I’d like to do something nice
for you. Would you mind if I
gave you my card? (Pause
for her reaction.) I teach skin
care with Mary Kay
Cosmetics. Has anyone ever
offered you a chance to try
our products? Is there any
reason I couldn’t? Great!
Which is better for you– the
first or last part of the week?
Excuse me. I couldn’t help
but notice how well you wear
your makeup! I’m with Mary
Kay Cosmetics, and I would
really like to offer you my
card! Has anyone ever given
you a chance to try our skin
care products and color
cosmetics?
(She notices you.) Yes, I am
with Mary Kay Cosmetics.
Have you ever tried our
products?
Oh, what a cute baby! You
know, I believe every mom
deserves to do something
really special for herself.
Could I offer you my card?
Has anyone ever offered you
a chance to try Mary Kay
products?
Excuse me. Would you mind
telling me where you got your
shoes (or whatever attracted
your attention)? I have been
looking for something just like
that! (Chat for a little while
and then thank her for being
so nice.) Oh, before I go,
could I offer you my card?
Has anyone ever offered you
a chance to try Mary Kay
products?
(To a man.) Is there a wife or
girlfriend in your life? Great!

I’m with Mary Kay Cosmetics,
and if you’ll give me your
girlfriend’s/wife’s name and
phone number, I can call and
offer her a complimentary
makeover! We also have a
great line of men’s skin care!
(Always carry Look Cards with
you. Put your address label at
the bottom.) Excuse me, has
anyone taken the time to offer
you a complimentary makeover
with Mary Kay Cosmetics? I
make it my business to give eye
cards to the two sharpest women
I see every day, and I hope you
will accept mine. We are always
looking for face models. In fact,
my phone number is on the eye
card! Would you take a minute to
jot yours down? I would hate to
miss your call. This is your
holdover gift until we can get
together, because I really want to
set you up as a model for my
portfolio. If you change your
mind, Sally, that is OK. Just
enjoy this holdover gift until I can
get back with you.

SUGGESTED
FOLLOW-UP CALL
Hi, Mary, this is Cathy Ross with
Mary Kay. I met you the other
day at _______________. I
promised I would call you, and
before I get completely full with
appointments next week, I
wanted to make sure that we
could schedule a skin care class
for you and a few of your
friends.

Booking: Building with Consistency,
with my Datebook as my Friend,
My Success Will Never End!



Take personal responsibility and HAVE a successful
selling season this month - you have SO much to
gain - selling your current inventory and ordering the
new products!



FINISHING your Star! You have plenty of time to sell
$1,800 or more and order your inventory EVEN if you
haven't ordered any this quarter!



Think Big - ACT BIG! Follow through! Get your
share of the RETAIL FRENZY- it is your decision!



How about personal shopping? Make your list ... write
down all the names of people YOU will shop for: mail
person, fed ex girl, UPS girl, teachers, sports coaches
that help your children, piano teacher, Sunday school
teacher, pastor's wife, neighbors, family members, inlaws, children's teen friends (Velocity is awesome),
babysitters, secretary, housekeeper, anyone you
regularly do business with ... dry cleaning woman
(would love a coffee 'n cream), bus driver, ... etc.



Open up your LOOK BOOK and write names by the
items they would like .... add it up and it will AMAZE
you how much you'll save when you divide that
number in 1/2 and didn't have to leave your home to
shop!!!!



Why give your money at full retail to Penney's, Sears,
Old Navy, Target, Kohl's, Dillard's, Belk, Nordstrom's
and all the REST? This will give you another chunk
of wholesale ordering towards YOUR Star Consultant
status, and you get twice as much for 1/2 the
money!!!! AND - you give a gift that they will fall in
love with (spa & fragrance stuff), and they will call and
reorder from you!!!!!



Shop Smart - AND ... look at the Quarterly Star
Consultant prizes and pick yours - you EVEN get a
gift for shopping with "you"! How wonderful is that?!



RECRUITING - this is the time - WHY not keep your
antenna out for those women who want to shop @
50% off, gather products for themselves, AND begin
their training program when the New Year rings in January 2016?

No Star... No Car!!

Have you ever heard NSD Gloria
Mayfield-Banks say this and
asked yourself, "Why?"
I encourage you to sit down and
take another look at the Star
Consultant program. I did, and
was again struck by the wisdom of
it. Have you thought about how it
relates to where you want your
business to go?
The purpose of the Star
Consultant Program is to set a
minimum standard for consultants
who want to make significant
money and move ahead in their
careers. When you take on any
job, you have a choice to work 5
hours a weekend to make a little
pocket change or to work 40
hours a week and make some
real money. It's a choice you
make. The great thing about a
Mary Kay Career is that you can
bump up your hours at any time
and take your business from a
part-time hobby to a full-time
career. We also get paid to work
smart. We can do things like
interview the hostess following her
class, make phone calls while
waiting to pick up the kids, and
bring samples to their baseball
games, the pool, or your book
club. Decide today how many
hours you will spend working, and
then do it with commitment and
consistency every week. Only
you can put the limits on your
future in Mary Kay!

December 1: The Mary Kay Foundation’s Giving Tuesday. Online DIQ
commitment form available beginning 12:01am CST until midnight on
the 3rd.
December 6: Hanukkah begins.
December 7: Leadership 2016 registration opens at 8:30am CST.
December 10: Human Rights Day
December 12: Team SOAR Christmas Party 6 pm
December 15: End of the Quarter 2 Star Consultant contest.
December 16: Quarter 3 Star contest begins. PCP spring enrollment
begins.
December 22: Winter Solstice
December 24: Company holiday. All Company offices closed.
December 25: Merry Christmas! All Company offices closed. Postal
holiday.
December 30: Last day of the month for consultants to place telephone
orders (until 10pm CST)
December 31: Last day of the month for consultants to place online
orders (until 9pm CST). Online agreements accepted until midnight
CST.
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Kimberly Trimberger

Independent Sales Director of
Team SOAR
1520 Benjamen Latrobe Circle
Fort Mill, SC 29708
Phone: (803) 548-8649
ktrimberger@marykay.com

Words of Wisdom
CONGRATULATIONS
TEAM
bySOAR!!!
Mary Kay Ash
If your
bank
credited
We
are a PINK
CADILLAC
unit!!!your
morning
with
Ouraccount
goals for thiseach
Seminar
Year 2015-16
$86,400,
but
every
evening they
$650,000
Circle
of Excellence
removed
whatever
you failed to
5 Offspring
Sales Directors
2 Future
Directors/3
use,
what
wouldTeam
youLeaders
do? Why,
10 of
Starcourse,
Team Builders/20
Senior Consultants
you would
draw out
Check
out our
website
for up
to date
totals.you
every
cent
each
day.
Well,
www.mkteamsoar.info
do have
such a bank, and it's
called time.

Discover Winter Radiance
~Limited-Edition Sheer
Dimensions Powder, $34
each. Available in Pearls and
Lace

~MKMen Daily
Facial Wash,
$16
~Skin Care
Regimen, $78

~Limited-Edition
Mineral Eye Color
Quad, $20 each.
Available in
Chai Latte,
Sandstorm, Autumn
Leaves & Black Ice.

~Discover What You Love Travel RollUp Bag, $10 For a limited time,
purchase a skin care set and receive
this bag for only $10! Order by
Dec. 31, and Mary Kay Inc. will donate
$5 from each sale of the bag. Your
purchase supports The Mary Kay
Foundation grant program for women's
shelters, helping domestic violence
survivors begin a life free from abuse.

NEW! NouriShine
Plus Lip Gloss Set
Deluxe Mini, $5
Set includes: Rock 'n' Red,
Sparkle Berry, Fancy Nancy,
Pink Luster, Silver Moon and
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